The Sukuk issued by Islamic banks in Indonesia has high fl exibility and is a unique strategy in funding but in its implementation still faces many determinants that need to be identifi ed. This research uses a qualitative approach and the type of research is exploratory with case study method. The research fi nds seven determinants of sukuk as an alternative source of fundraising. In fact, these 7 determinants are obstacles to the issuance of sukuk, so that Islamic banks in the issuance of sukuk tend to choose to become Special Purpose Vehicle and or as a selling agent of sukuk. If it is related to a special project, the Islamic bank will develop public fund raising with mudharabah-muqayadah contract. The sukuk model that is suitable and sought by investors in Islamic banks is sukuk based on revenue sharing which is partnership contract. It is since partnership sukuk yield refl ects business reality and economic cycle so that it is fair for the owner of fund and fund manager.
Introduction
Islamic bank has two main functions namely as a business institution (tijarah) and as a social institution (tabbaru). As a business institution, Islamic banks are profi t-oriented, while as social institution Islamic banks are oriented to social benefi ts in order to solely seek the pleasure and to worship of Allah. Islamic bank as a business institution (tijarah) runs fi ve activities, namely intermediary, investment manager, investor, arranger and other banking fi nancial services. In carrying out these fi ve business functions, Islamic banks are supported by their own capital and funds sourced from the community. The fund is collected in the form of
Third Party Funds (TPF). The development of TPF on Islamic Banking and Conventional
Banking during the period 2007-2016 can be seen in Table 1 . continue to increase both in number and share of conventional banking and total banking.
In 2007 the share of Islamic banking to the total national banking only amounted to 1.39%
and continues to increase to 3.6% in 2011. This data gives meaning that during the period of 5 years the Islamic banks are able to penetrate the market well. Syahdeini (1999: 21) is "to provide fi nancial facilities by seeking fi nancial instruments in accordance with sharia provisions and norms." Islamic banking is not intended primarily to maximize profi ts as well as an interest-based banking system but to provide socio-economic benefi ts to Muslims."
This opinion is in line with Chapra's (1985) opinion:" Islamic commercial banks are different from conventional banks in two respects, namely the elimination of usury and the derived from society should be used to serve the public good and not the individual interests." Lewis and Algaoud (2007: 123) argue that; "The main objective of Islamic banking and fi nance is the elimination of usury from all fi nancial transactions and renewal of all bank activities to conform to Islamic principles, reasonable distribution of income and wealth, and economic development progress". Mannan (1970: 203) The second source is the internal funds of the paid up capital by the owner and the current profi t that has not been paid as dividends. The funds are then made into one (pooling fund) which will then be disbursed as fi nancing. Then fi nancing in Islamic banks generally uses four main principles of profi t sharing (mudharabah and musharaka), sale and purchase (murabahah, istishna, and salam), rent (ijarah) and soscial (qard and qardul hasan). Revenue gained from the fi nancing of the profi t-sharing principle is the revenue sharing from the fund management by the fi nancing customer. This profi t sharing ratio is determined when the contract is agreed upon and the payment is based on the results it earns, so the revenue-sharing income is not the same in each period. The operational system of Bank Islam as a business institution and social institution can be seen in Figure 1 . Revenue (TOR). TOR after deducting with operating expenses and other expenses when reaching nisab then must be issued zakatnya and input in account baitul maal and pay taxes.
The rest may then be partially distributed to all the Human Resources (SDI) within the bank and give the owner as dividends and profi t sharing to the existing investor according to the agreement that has been made.
The employees of the bonus recipient, the recipient of the dividend and the profi t-sharing investor if they reach Nisab will then adjust Zakat, Infaq, Shadaqah and Waqaf (ZISWAQ) through the Islamic bank so that all ZISWAQ receipts will enter the baitul maal account.
Besides ZISWAQ from outside banks (the public) that compiled to Islamic banks.
Sukuk is derived from Arabic; , which is the plural of or «sakk», otherwise known as «legal instrument, deed, check» Islamic bank if will issue sukuk then the contract that can be used and selected should be adjusted with the business model to be fi nanced. After the sukuk agreement is selected, the islamic bank can then create a sukuk structure to facilitate in determining the rights and obligations of each party involved in the sukuk transaction. The process of establishing a relationship pattern between related parties and the fl ow model as well as the transaction agreement used in the sukuk contract is called the process of sukuk structure. In general, the issuance of sukuk is as in Figure 2 .
Figure 2. General Proses of Sukuk Issuance
At the time of issuing sukuk, internal preparation and preparation of documentation as required to go public or public offer are required, and to comply with all requirements stipulated by the sukuk publishing authority. The process of sukuk issuance, in general is not much different from the conventional bond issuance process. The substantial difference is the existence of a fatwa or opinion process from the National Shari'ah Council (DSN) of the Indonesian Ulema Council (MUI) and the Sharia Supervisory Board (DPS) in the issuance of sukuk while the conventional bond issuance is absent. Issuance of sukuk requires three main stages: preparation phase of sukuk issuance, process in Financial Services Authority (OJK), public offering and recording and trading process.
The previous researchs related to this study are: Bulutoding and Umar (2016) Makassar. According to the SulSelBar Syariah treasury bank department, the use of sukuk is the right decision. The decision to choose sukuk funding alternatives is not just because a demand of sharia based in fi nancial institutions, but also because sukuk are proven in the economy can be a connecting point for conventional and sharia companies. Through sukuk, it is expected to be an alternative that can maintain the stability of a prolonged funding structure.
In addition, Bulutoding and Umar (2016) If the waqaf funds are invested in sukuk, the Nadzir will receive the proceeds from the infrastructure income. The acceptance of the waqaf utilization's results will be distributed to the benefi ciaries of waqaf (maukuf alaih). The benefi ciary may also be the government so that it becomes revenue to the APBN. APBN revenue from waqaf can be used to take over or repay the principal sukuk infrastructure and or build other infrastructure so that the wheels of the economy will spin optimally.
Method of research
This research uses a qualitative approach and the type of research is exploratory with its strategy (method) is a case study. The case study strategy is chosen because it allows for indepth research results and is diffi cult to manipulate because researchers have little chance of controlling events to occur. The selected case study is a case study developed by Robert
Yin. Yin (2000: 18) argues that, "empirical inquiry that investigates phenomena in the real-life context when the boundaries between phenomena and context do not appear fi rmly and where multiple sources are utilized."
The exploratory case study method is chosen by argument; First, case study strategies allow research results to be diffi cult to manipulate. Second, is a strategy that matches the research question in this research is "how". Third, the focus of research lies in the phenomenon of issuance of sukuk by syariah banking as a funding strategy so that the required data is not only historical data but required interviews, discussions and direct observation. Fourth, the research is done in fact syraiah bank has not used much sukuk as an instrument in funding (funding). Fifth, this study is a study for; 1). knowing, analyzing and mapping out the determinants in the issuance of sukuk in syariah bank in Indonesia). 2). Finding a sukuk model that is compatible with islamic banking system in Indonesia. To achieve these two goals requires a proposition for the research to be a determined focus. His research proposal is sukuk is a unique funding strategy for islamic banks so that if optimized will increase funding and is the way out of funding stagnation.
The focus of this research is the determinant of issuance of sukuk in syariah bank as a strategy in funding in order to fi nd sukuk model in accordance with syariah banking system in Indonesia. Thus factors and events events outside the context will be ignored or if used only as a note only to strengthen the argument at the time of discussion of research results.
If there are fi ndings that are interesting and dominant in fi eld observations and that is a refi nement in answering research questions will be included in the discussion as research fi ndings. The main data is the results of interviews to informants, namely islamic banking,
academics and Islamic jurisprudence experts and Islamic banking. The analysis technique chosen is narrative analysis. This technique is chosen because the results of observations
and interviews can be dinaratifkan fl ow according to the fi ndings in the fi eld then made the synthesis and analysis for easy in making conclusions.
Sukuk as a fundraising strategy for Islamic bank
Sukuk as a fundraising strategy for Islamic banks based on exploration and qualitatively can be classifi ed into 7 determinants, namely (1) Human Resources, (2) Positive Law, (3) Financial Fiqh, (4) Transparency of Islamic bank business and project from sukuk, (5) Management Readiness, (6) Competition of Financial Instrument Market, and (7) investment object of sukuk.
Human Resources, consisting of competent Human Resources (SDI), trustee, and Sharia Supervisory Board (DPS) Positive law, which includes long-term licensing, islamic banking fi nancing policy from the banking authority, any sukuk issuance must be approved by the Banking Authority, taxation, the provision of the issuance fee, the requirement of a sukuk trustee, the fulfi llment of the involvement of the parties in the issuance of sukuk and sukuk must be assessed. Fiqh among others; Inequality of fi qh and business expertise between DPS member and Islamic bank management, acquisition and management of sharia lawsuit with proven fatwa from National Sharia Council (DSN), every sukuk contract must receive a DSN fatwa, and fi qh provision that the paid yield must be sourced from project fi nanced.
Transparency is the business information of islamic bank and the project of sukuk and distortion of information because of moral hazard. Management ie; management capability in providing prospective returns, relatively large sukuk issuance costs, the role of DPS that has not been maximized, issuance of the old sukuk is considered ineffi cient, the administration is many and complicated and the parties prefer the yield of profi t sharing system in the issuance of sukuk.
Market Competition Financial Instruments, among others, the non-preparation of syariah bank syukah compete with corporate and state sukuk and other conventional syariah securities and Islamic instruments, cannibalism to other Islamic bank funding products, large market potential, the demand for yields competes with conventional fi nance instruments, yield certainty, abhwa market image of sharia products more complicated and expensive, the market is familiar with sukuk, shariah compliance demands, and education and socialization that has not been massive. The object of sukuk investment is that of the project owner when the risk of small business and the prospect prefer the return but when the big risk business demands the yield variable, the project owner is less familiar with the sukuk, is not ready for transparency, moral hazard, the reluctance of additional guarantees in addition to the projects fi nanced.
There is no fi xed recipe for presenting the fi ndings of a study. We will, therefore, fi rst consider general guidelines and then turn our attention to options for reporting descriptive statistics and the results of hypothesis test. The seven determinants mentioned above are assessed by the islamic bank is an advantage and also inhibiting sukuk as an alternative fund raising. But from the results of exploration in the fi eld more rate as an obstacle so that sukuk less interest by Islamic banks as an alternative fund raising. Although the actors of islamic banks in this case the management considers that the sukuk is a funding source that potential and more appropriate with large projects such as infrastructure fi nancing.
The main determinants of sukuk publishing are the availability and competence of Human Resources (SDI), information disclosure and sukuk issuance costs, fi nancial market instrument competition and internal bank information disclosure requirements, taxation, fee rules and issuing procedures, and management of islamic bank. The reality of this determinant is still a barrier to the issuance of sukuk so that Islamic banks in the issuance of sukuk tend to choose Special Purpose Vehicle (SPV), sales agents, investors and investment managers of sukuk issued by other parties. If it is related to a special project, islamic banks are more likely to develop public funding using mudharabah muqayadah contract. Why tends to choose mudharabah muqayadah or better known as bonded investment term, because for the bank for this product the risk is small and the bank gets a fee arranger whose value is fi xed based on the size of the managed funds. On this contract at the time of the project the loss of the bank does not participate bear the risk of losses due to business and fi nancial risks borne by investors and project owners.
Based on the results of fi eld observations obtained sukuk in accordance with the operations of Islamic banks is sukuk-based profi t sharing. This revenue-sharing dividend is more in demand by investors or investors because investors believe that the projects handled by the bank have been through good and accurate selection so that investors will share the risk and returns that match the revenues of the sukuk-funded project. Sukuk for the results of interest are sukuk with akad ravish and musharaka. At the issuance of this sukuk, the party may act as a trustee, Special Purpose Vehicle (SPV) in this case Islamic banks, sales agents, investors, and investment managers.
Sukuk Mudharabah
Mudharabah sukuk is practically a cooperative effort between two or more parties where one party (shohibul maal) fi nances 100% and the other party (mudharib) with expertise and profesionalmanya will manage the fund and the results obtained will be divided based on nisabah agreed upon on the contract crew. Mudharabah agreement with more than one person through one transaction. That means he can offer his money to A and B so that they become mudharib. Mudharabah and mudharib sectors must be managed and provided by A and B together.
The practice of mudharabah contract in sukuk is the issuance of securities containing fi nancing contracts using mudharabah contract system. Mudharabah sukuk may also be defi ned: "as a securities containing fi nancing contracts based on shariah principles issued by companies (issuers), governments or other institutions requiring issuers to pay income to sukuk holders in the form of profi t sharing from the results of management funds that have been deposited by the owner of the funds and repaid the principal of sukuk at maturity ".
For the sake of mudaraba validity, all parties must agree on the proportion of actual profi t to be received by each party. There is no particular proportion established by the Shari'ah, but submitted a consensus together. They can share profi ts in equal proportions, or they can also set different proportions for Rab al-Mal and Mudharib.
Mudharib and Rab al-Mal shall not allocate lump sum amount to any party or determine any part of the party at a certain level based on capital. However, they may approve 40% of actual profi t for mudarib and 60% for Rab al-Mal or vice versa. For example, Rab al-Mal may declare to mudharib: "If you trade wheat, you will get 50% of the profi ts, but if you trade in fl our, you will get 33% of the profi ts".
In addition to the agreed proportion of profi ts, mudarib can not claim a periodic salary or commission or remuneration for the work it does in mudaraba. All Islamic Fiqh experts agree on this matter. However, Imam Ahmad has allowed mudharib to claim daily expenses to eat from mudaraba accounts. Hanafi lawyers limit the mudharib's right to claim personal expenses, accommodation, meals, etc. only in situations where he is on a business trip out of town. If the company suffers a loss on some transactions and benefi ts from some other transactions, then fi rst the profi ts will be used to cover the losses, then if any of the remaining shares are distributed to the partners according to the agreed ratio.
Mudharabah becomes invalid (Fasid) if the profi ts remain in a certain way. If this happens, then all will belong to Rab al-Mal. Mudharib will only be an employee obtaining Ujrat-e-Misl.
The remaining amount is called profi t and will be divided according to the agreed ratio.
The mudharabah sukuk contract is defi ned as a contract of cooperation between two or more parties in which there are parties as a funder (shohib al-maal) or one hundred percent investor while the other party (syariah bank) as a party possessing skill and professional in business or entrepreneur ( mudhorib). The results of the business will be shared together according to the ratio agreed upon in the contract. Shohibul maal party will bear the fi nancial risk, meaning that if sukuk not get profi t then the investor will not get return of investment.
While the entrepreneur will bear the business risk, the intention if the business does not get profi t then the issuers who have worked do not get rewarded from the work caused by the cycle economic and business cycles that occur. But if the risks and losses that occur due to negligence or deliberate mudhorib then will be the responsibility mudhorib. If the negligence and intent of the issuer resulted in unpaid sukuk principal at maturity then at that time the user of the funds owed the investors to the islamic bank to the investor.
The parties involved in sukuk mudharabah are investors (sukuk holder or shahibul maal), Special Purpose Vehicle (SPV) in the case of syariah and corporate bank (mudharib).
Investors invest in mudharabah sukuk through islamic banks on the basis of consideration are the prospectus issued by the company and other relevant information.
For investors mudharabah sukuk means they have become shahibul maal for islamic banks whose composition is equal to the ratio of the total value of t sukuknya divided by the total funds required in the sukuk mudharabah. This composition is also a share of the share of the management of the mudharabah sukuk funds.
The revenue-sharing revenue will be received periodically by the syariah bank from the project owner in accordance with its ratio, then the syariah bank will distribute it periodically to the sukuk mudharabah investors in accordance with the respective ownership composition of the sukuk. The principal of sukuk will be paid back at maturity of the investment value of each investor. The mudaraba sukuk model can be seen in Figure 3 . 
Sukuk Musharakah
Musharaka or shirkat-ul-amwal is a relationship established by some parties through mutual contracts. Therefore all components required for legitimate contracts must be available.
There are also certain components specifi c to musharaka contracts. The proportion of the profi ts distributed to the partners must be approved from the date of entry into force of the contract. If no proportion is established, then this contract is deemed invalid according to the Shariah.
The profi t ratio for each partner should be determined as a proportion to the actual profi t the fi rm accrues, not the proportion to the capital it invests. In musharaka it is not justifi ed to establish lump sum amount for any partner, or set profi t rate in the form of proportion to the capital invested.
For example if A and B join a partnership and agree that A will receive Rp 10,000
per month as part of the profi ts, and the remainder is given to B, then this partnership is considered invalid. Similarly, if it is agreed that A will get 15% of its investment, then this contract is also considered invalid. The correct division base is an approved percentage of The general principle musharakah is that all partners have the right to take part in the management of the company. However, under certain conditions the partners may agree to hand over management affairs to one of them only. In such cases, a sleeping partner will benefi t from the investment alone, and the profi t ratio it earns should not exceed the investment ratio.
If all partners agree to work in a joint venture, then each must act as another partner agent in all business matters. All the work done by each partner in a common business activity is considered to be authorized by all other partners. Revenue-sharing income will be received periodically by syariah bank, then will also share it periodically to the sukuk investors according to their ownership composition (inclusion). The principal of sukuk will be paid back at maturity of the investment value of each investor.
Mudharabah Muqayyadah as the Uniqueness of Islamic Bank Fundraising Model in Special Project
Mudharabah muqayadah can be developed and operated independently by every syariah bank but also can form consortium between syariah bank especially for project which need big fund which can not be borne by one bank only. Mudharabah muqayadah fund collection by one syariah bank only. In this mudharabah muqayadah contract the parties are bound by the provisions that have been determined by the owner of the fund or investor (shahibul maal). Model or structure akadnya can be seen in Figure 5 .
Figure 5. Mudharabah-Muqayadah Sukuk Model
In this special project or special investment the Islamic bank can act as a funding as well as fi nancing so that it fi ts in the diffi cult conditions of fi nding project funding because it may be a crisis where losses occur thoroughly in the economy. Why is that? Because investors can invest funds into projects that have been selected by the banks and do not need to manage their own investment but managed by the investment manager of islamic bank. On the other hand the certainty of costs and yields that prospects because it has been selected specifi cally by the Islamic bank more controlled project fi nanced it. On this card the islamic banks do not bear the risk of the project because it acts as arrangger and investment manager only so that if there is a risk that bear is the owner of the special project and the investors with mudharabah muqayadah agreement. The mudharabah muqayadah model which is a consortium of several Islamic banks can be seen in Figure 6 . The result of observation states that the sukuk which is in accordance with the operational of Islamic bank is a sukuk based on profi t sharing, namely sukuk with syirkah contract (parthership) ie contract of mudharabah and musyarakah. At the issuance of this sukuk various parties can act as trustee, Special Purpose Vehicle (SPV) in this case Islamic banks, investors, investment managers, and sales agents. This sukuk is more in demand by the owner of the fund or investor. This is because investors believe that the projects handled by the bank have been through a good and accurate selection so that the investors are willing to share the risk and returns in accordance with the revenue of the sukuk-funded project.
Sukuk using syirkah contract is sukuk mudharabah and sukuk musyarakah. The argument from the selection of the sukuk pertnership is that the yield of the sukuk partnership refl ects the actual business condition so that it is the right for the owner of the fund (shahibul maal) and the fund manager (mudharib).
Seven determinants are still a barrier to the issuance of sukuk so that Islamic banks in the issuance of sukuk tend to choose Special Purpose Vehicle (SPV), sales agents, investors, and investment managers. When it comes to the special project strategy taken by islamic banks is to develop public fundraising by using mudharabah muqayadah contract. 
